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STRATEGIC ALLIANCES:
THOUGHT LEADER MARKETING
FOR WORLDWIDE PARTNERSHIP SUCCESS

SERVICES PROVIDED

 • Campaign Strategy, Execution,
  and Optimization
 • Branding & Positioning 
 • Email Nurture Campaigns 

HOW MERIT MILE HELPED:

 • Verticalized Marketing Content
 • Core Messaging
 • Creative Design 

Citrix and Microsoft represent one of the longest lasting and 
strongest strategic alliances in the technology industry. Since the 
earliest days of virtual computing with Microsoft Terminal 
Services, Citrix and Microsoft have partnered to build value-add 
solutions and co-sell opportunities, bringing the greatest value to 
the marketplace. From Fort Lauderdale to Redmond and Santa 
Clara, Merit Mile has been part of this journey for over a decade, 
supporting the marketing, sales enablement, demand generation, 
and channel recruitment needs of Citrix and Microsoft’s channel 
and alliance teams. 
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Tightly integrated technology solutions from two 
technology companies creates greater value to 
customers but brings challenges for marketing. 
How do you convince customers they need both 
companies’ products when they are capable of 
being used independently? How do you unify 
disparate brand identities to visually depict an 
integrated solution? The answer is much more 
than two logos stacked side-by-side with a generic 
1+1=3-style headline. Owing to our long-standing 
relationship and first-hand understanding of Citrix 
and Microsoft technologies, Merit Mile continues 
to be chosen to support this benchmark alliance. 

Challenge

The foundation of any great alliance marketing 
campaign or content begins with the message, 
which is where Merit Mile starts. Looking at the 
business value, use cases, and key selling points 
of individual products or services, we surface the 
best of the best into a joint messaging document. 
Careful attention must be paid to ensure the voice 
and message is always complementary, not 
competitive; integrated, not piecemeal, and 
appealing to buyers and sellers on both sides of 
the alliance’s relationship. Creatively, we explore 
how to bring the same level of partnering in our 
words to the design, drawing out artistic styles, 
colors, and design elements that honor
both brands.

Solutions
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Merit Mile authored and designed multiple content marketing and email nurture campaigns for the Citrix 
and Microsoft alliance. Deployed globally in ten languages, the campaigns target both business and 
technical decision makers with thoughtful content that moves them through their respective buying 
journeys. Early on, the campaigns easy-to-read infographics and videos warm customers up to the joint 
solutions. Mid-funnel, eBooks and solution briefs provide more substance and insight about Citrix and 
Microsoft. Late stage, prospects transition to receiving whitepapers, analysts research, demos, and
technical guides.  

Results

 •   Email nurture campaigns 

 •   eBooks

 •   Infographics

Deliverables

 •   Solution Briefs

 •  Whitepapers

 •   Presentations
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Headquarters

Merit Mile, LLC
131 NE 1st Ave Ste. 100
Boca Raton, FL 33432 USA

About Merit Mile
Established in 2007 in Boca Raton, FL, Merit Mile is a marketing services provider 
focused on helping companies and corporate marketing departments build 
brands, drive sales revenue, and garner publicity in their respective industries. 
Our unique differentiator at Merit Mile is our ability to 100% own the message, 
the publicity, and the demand generation aspects of the corporate marketing 
function. Clients hire us and rehire us for our ability to refine their messaging/value 
proposition, develop top and mid-funnel leads, and get the type of editorial 
publicity that differentiates them from their competitors. From branding to PR to 
demand generation, Merit Mile is the high-octane fuel that invigorates corporate 
growth engines. 

Contact Info

Phone: 561-362-8888
Email: Hello@MeritMile.com

To view more Public Relations and Marketing case studies, please visit MeritMile.com/case-studies. 
And for more information or to arrange a conversation with a Merit Mile Marketing specialist, 
please email us at Hello@MeritMile.com or call us at 1-561-362-8888 today!
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